GUIDANCE & [E S5 | R TER AR AT

(GUIDANCE®;%§-§£&

& ¥ 3436 3] & 7

bR WS M T 8B 81 35 Al b Ee M 7 S 8 B 45
(DR (HE(EE

EIFHW MARKETING EFETHHESERE

Marketing Plan B5eRr&iH

TSR AN BT g Sy - EHHES HIBE 0 "marketing | HFRE LIS
SEES o ANElTE S H P R VU TSR 2 TR Ry 5 12 RIS 4
4

R METARRN R UBEE WERER: - DBIERTREENTTRES

FORUHR I SR e AR SRR » SRR RER FE B Y BB 2 RE e/ A TH R IR

(A~ ¥~ & ~ Know How) FESTHERMERA - AWiakEHHAERC A RIS THY
AHRR > DIEBASERME G - BRAEFHE - RRVEE -

PRIEL - SRESTETTSRRVEBLRTS - Ze e RRERY TS ~ Bilg e AHmsN - &
TR AURTRERMERIFH SP ERIETTSATRFE - MRS SR EE
PR ~ e B MRERHEI R R R B RETES - KT - R
B IR (E)BER(T)EER - A TIIRE
e N A

Bl PEt 15 {1 quidances > R THFEIER marketing @ [HIEHEKIE
S HETTHRE - HECREMM A S THE T -

13



GUIDANCE & [E S5 | R TER AR AT

R ]
DIk Tin8le - 5 PEEBY R TIETES -

DAL B SR R BT -
Step 1 B RBEIMT

Step 2 S RIIHIMT

Step 3 SWOT =z

Step 4 Executive Summary

Step 5 FrEAVEREE AT

Step 6 5% Marketing Goals & Objectives
Step 7 BCEFEHEHE

Step 8 TRETTHITRNE

Step 9 BEETTHHFHS N

Step 10 T7#A75EEN 72 schedule
Step 11 FEEFTHATHA

R

i T{EELE Work Sheet Sz 41 {HEELRAE (Plan Form) 5 [EEAE R4
HSE R TR T -

PACheck PointsHY/5 » 5 PEEHIAVIES - BIBIEEER EHZHIEE, -

14



GUIDANCE Z & [CERIET | R TER AR AT

PART 1

FETRRS M TSR EARE
(i)

mhy
Lt

y

15



GUIDANCE & [E S5 | R TER AR AT

STEP 1 RRfE( R BRI M TSR #

FEIRBA AR B R AR PEAT A 3T B AT 0 #Ar ek ek
#4745 (marketing) 4ofTRg ¥ 0945 R > A= ERE B H
JEBFR oY 44k o

EeENmafUeBERT SRR - BEARE
mRFREI R - AR ELE MR - BURIASETT
PRSRIRHYRERE - LUK T3 DS 5 SRRV ELE, > A0 -
ARFEST N S AIHES T DU IS & - RliEI s —
FHESRI AR PRI > PR 5 RS ity
FHE RN RN ER RS ~ 52 ~ 3
At LB - DS REEE NSRS > AEE
f& B DUy OE (BRI GE (ST RIS I 5 VR 2
& WA RLEE - TENEERE - SR
BA TSR B R A (A e SR A (T TR RERY
RS o

16



GUIDANCE & [E S5 | R TER AR AT

---------------

—IAROFEREFEETEATHNI A EEE R
e 3 - AR P A RRL > IS
IR SRNIZE SR PR SRR — 20 AR A Rl
FHERZRMERS I TI A\ BHGRE 25T T
AE LR SV R AR S B T
IRESEIERRT > (REBHIA B PR E SN BT -

TTSRE BT - SEsRFaT TR SRR — B
B -

IREERIRN EERIRER G =H T &
ETRERE REHENE RETRESRK
B o

B TR SR A TERE T ORI 5 > A
TR IEET TR ~ T - SRS T
TENL ~ F e AT HE RIS AT A
e AL -

H A T E R RSP HGEAE - e Bsest
(EEHS EASH IR THY - R TIRAEE BN AT
ERS

17



GUIDANCE & [E S5 | R TER AR AT

———————————————

1T B T RIS AR BB SO A H AT T 85
EATEHHSREA BRI TRS  (B A B A
flibRE > QAR - BT - AJTEIR ~ MTepHRSE
TRIEA 7R (GAP) » A A RO ST TSR
Jis > RIS EME— BUR A RE
marketing &0 PRI T80 B RIS (RIRAEF T HY
SUS R > AR SR THEEBI I A M B R -

TSR BTt ) > S H ST

"marketing ; HFFELARHIBISIESS o LA
HSHERR - 2RSS 2
RIS A TR — (ERAE -

TS TR R AR P B L 0 3R
TETRZER TR » SRE R SRS LR EER B Y A ) ~
BEFO S IEAIR (A~ 9~ &< - know how)
B eSS A - Wasa HHHAERL & SRS T
AR - DUE B SEdiay » SRR~ R
P EAE A SRS T TH0 B TR RIS - 24
JEIFIIRE RS RS ~ RO R B AR R - G55
TEN R A B ILH B > NIL - 7RIS
TTERIEERT » NGB8 EREE TS
Feflis K AR SR AR 4P ERER S5

18




GUIDANCE Z2& KRERES(

R TER AR AT

RHBEFE > TREARIRA S FAENIEAE - 280
B LR AT RS - W
TR ST I TSR -

ORI PES TERA A SR A A -

s
S
SR IAT @ﬁgﬁ%
NG RERAE S

HET T /75
g
% .ﬁﬁﬁﬁﬁgg
1788 * HrEEdn B
- STEESH T
« KRR event 15
HBEEBETRHNE R




GUIDANCE & [E S5 | R TER AR AT

FE RGN R R MAT AR BRI SR Hos
THRE smrenens ANGCHEREAHHE -
Rug 4745 M 2] (strategic marketing planning® —
BAT 4 kw09 B & 842 (process LEKE P Fat) A
FEadr ¥ B ATe9 3k (current situation > 35 ¥ &
Bz 89 F K (need9- P4 (problem) & # & (opportunity) -
RETH O EME R B4R (goals) RIRHERB
12 64 ek (strategies o
H o RBMATHAIRFAHINES - G ER
{144 B 4% 4 & % (Who you are? ) 48 B #5 49 % % (Whom
you serve? ) ~ #4244+ (What you offer theny ) ~ /&
B AT & 894K SR Hfi e (Where you are today ) ~ &
B 14 48 R B A B KL & sb 4 (Where you want to be
tomorrow? )~ #& 42 A+ /8 85 25 & 4o 4T 4 B AT &9 K DL B G
BRI o A hofTE R B AR BRI » ok — 34T
3t & (action plan - #As£ 6445 £ AT8F (when) ~ f73h
(where)~ A A+ /& & ik (which)~ 31 ¥ 52 s A+ (what) ~
Yot % A%, (how) ~ 3 & & (who)

20



GUIDANCE Z & [CERIET | R TER AR AT

STEP2 4 EESREEIEITSRAIEINY 11 B ER

PART 1 » #4945 %18 11185 55 » & 15/ BhofT &
Ve ¥ o % RS AT E] -

STEP1 & REEDIHT

STEP BRI~ AT~ e b~ BUFER
PRI BB - B AR

STEPL- M EHMETAHED

STEPL  #¥#

STEPL- WM % Ra4f

STEPL- iR Rvtas

STEP2 Rpd ket

G E AR
- RRAP[EBHARGBE

21



GUIDANCE Z & [CERIET | R TER AR AT

STEP3 SWOT %
\ 4

STEP 3- SWOT g 485 #7

\/
STEP4  Executive Summary
A

« B RATAR LB 4t
BRI H R R R EREATES B AZ
BB EERE

y

FT R R ATE

Y

* SRR @ — e R T B K A9 BGR R AT AR

22



GUIDANCE 2 [EMIES

R TER AR AT

STEP6 &% MARKETING GOALS& OBJECTIVES

A

y

STEP 6-

STEP 6-
STEP 6-
STEP 6-
STEP 6-

BAREF A THRE C TERER
FRE - HRERARE

FRESEY —LERFIAZ
BT RE 40T 4 B AR

1R AR R0 T R

ERRRR GO B

REEERERR

A 4

- EEELBEHERITERE

REEATIRNIRMS

A 4

STEP 8-
STEP 8-
STEP 8-

23



GUIDANCE =3 [REHES |

R TER AR AT

STEP9  BE{TSRiESIRN

-%ﬁ&i%%%
STEP9- {24} k=

< BN B Hen iR ey Reg

« B PR a9 1R 44 ks

« H 3B T eI R
STEP9- @ Hiw

o AR RR R A 5 A8 R R
c @A RS w kS R
© BHBEFMACHE R

* BRI B R

AL R R
& b A 4B HR R

CBF H e TR R%
T E A AR R

« BY EAIE R

cRAEHHHLEE SR ER RS

24



GUIDANCE & [E S5 | R TER AR AT

STEP10 {T4EVERN/52etE R SCHEDULE

cFEREHETE
CHABLEFHE

-G HWETE
CHIHEEFERHTE
c B EART R
UG EANBFERG Y E
cRABETEFE

- HEEMETARAET R

\4

STEP1l fEE{THER

A 4

STEP11- HEBETRE
STEP1L- BEANFE
STEP11- THERBRE

25



